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Pestome

AkmyanbHocmb. MapkemuHe enusiHuss — amo 6bicmpo pa3susarwjasicsi, Ho 00 Cux op OMHOCUMESTbHO
Mmariousy4YeHHasi npakmuka ynpaernieHusi Ha pbiHkax B2B. Hecmompsi Ha pacmyuwee kKonudecmso uccriedosaHull
MapKemuHaa 6/USIHUSI 8 UerloM, OHU M04Ymu [10fIHOCMbI0 COCPEOOMOYeHbl Ha MompebumernbCKux pbiHKaXx,
OpUEHMUPOBaHHbIX Ha NPOOYKM PEeKNaMHbIX akyusix 8 coyuarbHbIX Cemsx, a makxe 06 omHoweHuUU U rnosedeHuu
nompebumened, ymo daem nuwb o2paHU4eHHoe npedcmassieHue 06 op2aHu3ayUOHHbIX poyeccax U yHUKanbHbIX
Xapakmepucmukax 8/usimesibHo20 MapKemuHaa Ha pbiHkax B2B.

Llenbro OaHHO20 uccriedosaHusi sieriiemcsi MemooOuka OUEHKU cyuwlecmsyroujeeo bpeHda u paspabomka
MapKkemuHa208bIx Mepornpusimud 07151 e20 nPoO08UXeHUS.

3adayu. [ns docmuxeHusi nocmaesneHHoU uenu 6binu rnocmaeneHsl U peweHsl criedyrouue 3adadu: nposedeH
MOHUMOopUHe 6peHda ¢ uesbio onpedeneHust XeamesibHbIX U HexernamesibHbIX accoyuayull (Ha ocHoge 5io2uku BeHHa);
npoussedeHa oueHKa Koppensauuu mex0y accoyuauusimu u npoosuxeHuem bpeHOa rfpu rnoMowu rnapamempuyecKux
Kpumepues; 8birnosiHeHa anpobauyusi nosty4eHHoU Modenu Ha 0OCHO8aHUU OUCMEPCUOHHO20 aHasu3a.

Memodonoeus. VccnedosaHue 6asupyemcsi Ha Memodax cmamucmu4eCcKo20 aHasnu3a 0aHHbIX, 8U3yaslbHO20
npedcmasreHusi 0aHHbIX, Memodax 3KcrepmHouU OUeHKU, meopuu KopriopamugHozo bpeHduHaa, Ouaspamm BeHHa,
MYIbMUKOPPESISYUOHHO20 aHau3a, UHOyKmueHoe2o rnodxoda, mpexamarnHo20 KoOUpPO8aHUs.

Pesynbmamsbi. K nonyd4eHHbIM pe3ynbmamamM MOXHO OmHecmu ornpedeneHus XxeramersibHbiX U
HexenamersbHbIX accoyuayul (Ha OCHO8e Jlo2uKU BeHHa), oueHKy kKoppensuyuu Mex0y accoyuauyusimu u
npodsuxeHuem bpeHOa npu NMOMOWU rnapamempuyeckKux Kpumepues, anpobayuto nosyd4eHHol modesnu, co3daHue
8EKMOPHOU WKarsibl, OyeHuUsarwel UsMeHeHUe 3KOHOMUYECKO20 romeHyuarsna KoMnaHuu.

Bbigo0bl. Mo umozam nposedeHHbIX uccriedosaHuli MOXHO cdenamb 6bI800, 4mo eHedpeHue accoyuauuli
3auUHMepPecosaHHbIM cmMopoHam OelicmeumeslbHO CKa3bi8aemcs, MpuUYeM MosioKUMerbHO, Ha MHeHUe U rpedcmasrieHue
modeli 0 6peHde, YMo HerpeMeHHO CKa3bIBaemcs Ha e20 y3HagaeMoCcmu, a crie008ameribHO, MPOOBLUXEHUU Mos8apa.

Knroyeeblie cnoea: B2B-mapkemuHe; 6peHd; uH8ECMUUUOHHAsT MpuesiekameslbHOCMb; Mpou3800CMEeHHbIl
rnomeHyuasn; kpumepul Mak-Hemapa; MynbmuKkoppensiyuoHHbIU aHanu3s; pespeccuoHHbll aHanus; G-kpumepud;
T-kpumepuli BurikokcoHa; UHOYKmMuUBHbIU no0xod; mpexamarnHoe KoduposaHue.
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BnazodapHocmb: Bbipaxaem bnazodapHocmb cmapwemy npernodagamerto kagedpbi MM (HUTY «MU-
CUC») bozayesy AHOpro Cepzeesudy u [Jocaesol EkamepuHe NeopesHe (HUTY « MUCUC») 3a nomowib 8 cbope u
obpabomke daHHbIX 01151 HarnucaHusi cmamau.

KoHpnnukm unmepecoe: B npedcmasneHHoOU nybnukayuu omcymcemeayem 3aumMcmeogaHHbIl Mamepuas 6e3
CCbINIOK Ha asmopa U (Uniu) UCMOYHUK 3aUMCmMe08aHUsi, Hem pe3ysibmamos Hay4YHbIX pabom, 8bIMOTHEHHbLIX asmo-
pom nybnukayuu nu4YHo U (unu) 8 coasmopcmee, 6e3  coomeemcmeyrujux CCbioK. Asmop Oeknapupyem
omcymcmeue KOHGhIUKmMa UHmMepecos, cesidaHHbIX ¢ nybnukayuell daHHOU cmambu.

Ona untuposaHuna: Cugoposa E. 0., KoctioxuH 0. KO. Pa3spaboTtka 1 npoasmxkeHne 6peHaa Ha ocHOBaHUM
napameTpuUYecKkux KpuTepuil C NpUMEHEHWeM WHOYKTMBHOIO MoAxoda WM TpexaTanHoro kogupoaHnus // N3BecTus
KOro-3anagHoro rocygapcTtBeHHoro yHmsepcuteta. Cepusi: SkoHomuka. Couwmornorus. MenemxkmeHT. 2023. T. 13,
Ne 5. C. 155-166. https://doi.org/10.21869/2223-1552-2023-13-5-155-166.
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Abstract

Relevance. Influencer marketing is a rapidly evolving but still relatively under-explored management practice in
B2B markets. Although there is a growing body of research on influencer marketing in general, it has focused almost
entirely on consumer markets, product-focused social media promotions, and consumer attitudes and behavior,
providing only limited insight into the organizational processes and unique characteristics of influencer marketing in
markets B2B.

The purpose of this study is a methodology for assessing an existing brand and developing marketing activities
to promote it.

Objectives. To achieve this goal, the following tasks were set and solved: brand monitoring was carried out in order
to determine desirable and undesirable associations (based on Venn logic); the correlation between associations and brand
promotion was assessed using parametric criteria; The resulting model was tested based on analysis of variance.

Methodology. The research is based on methods of statistical data analysis, visual presentation of data, expert
assessment methods, the theory of corporate branding, Venn diagrams, multi-correlation analysis, inductive ap-
proach, three-stage coding.

Results. The results obtained include the definition of desirable and undesirable associations (based on Venn
logic), assessment of the correlation between associations and brand promotion using parametric criteria, testing of
the resulting model, a vector scale was created that evaluates changes in the economic potential of the company.

Conclusions. Based on the results of the research, we can conclude that the introduction of associations for in-
terested parties really has a positive effect on people’s opinions and ideas about the brand, which certainly affects its
recognition, and, consequently, the promotion of the product.

Keywords: B2B marketing; brand; investment attractiveness; production potential; McNemar's test; multicorre-
lation analysis; regression analysis; G-test; Wilcoxon's T-test; inductive approach; three-stage coding.
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BBepeHune

TeopeTHKn W TPaKTUKA OpPEHIOB CO-
IJIACHBI C TE€M, YTO 3HAYMMOCTh 3THX accCo-
[MAIUil UMEeT 3HAYCHHE W YTO OJarompu-
SATHBIC TOTPEOUTEIBCKHE AaCCOIMallUh C
OpeH1IaMU TIPUBOMSAT K IOJIOKUTEIBHBIM pe-
3ynbTaTtaM Il KOMIIaHWW. Teopus Kopmo-
paTUBHOTO OpEeHAMHTa HCIOJB3YyeT Ooee
CUCTEMHYIO TICPCIIEKTHBY H YTBEPXKIACT,
910 OpeH/bl BaXKHBI HE TOJBKO IS TOTpE-
OuTeNeH, HO W JUIsl 3aMHTEPECOBAHHBIX CTO-
pPOH BHYTpH U BHE opraHuzauuu. Csszu
3TUX CTEHKXOIAEpOB (GOPMHUPYIOT UX 00-
MEHHBIC OTHOIICHUS C KOPIOPATHBHBIM
OpeHIOM — TO, KaK CTEHKXO0JIep BEaeT cedsl,
TOBOPHT WJIA CTPEMHUTCS K OTHOIICHHSM.
[ToTeHnManbHble M HBIHEIIHUE COTPYIHUKU
OILICHMBAIOT KOPMOpAIMI0 KaK TpUBJIEKa-
TeIbHOro paboromarenst Omarofaps TOMY,
YTO OHU Y3HaJM O €€ KyJIbType, pabodeit
Harpy3ke WJIH JIbroTax JUIsl COTPYIHUKOB.
AKIIMOHEPBI MOTYT OCHOBBIBATH CBOE PEIlle-
HUE O TIOKYIIKE Ha PEMyTalllH BBICIIETO Py-
KOBOJICTBA, YTOOBI OMPEIENUTh BO3MOXKHO-
CTH POCTa, COKPATUTh CIA0MHY HJIA TIOTOMY,
YTO 3TO YIOBJIETBOPHIIO KiIMeHTOB [1; 2; 3].

WNHTrerpatuBHass CTPYKTypa, KOTOpas
MOJJIEPKUBAET M3YyUYEHHE acCOLUAIUN KOp-
MOPAaTUBHBIX OPEHIOB C TOYKHU 3PEHUS MHO-
TMX 3aWHTEPECOBAHHBIX CTOPOH, ObLIa
npeayiokeHa apTopamu cratbu [4]. Ux BHU-
MaHH€ OBIJIO COCPEIOTOYEHO Ha OOBSCHE-
HUW Pa3MYHBIX TOYEK 3PEHUS 3aHHTEPECO-
BaHHBIX CTOPOH B OTHOIIIEHUU OpPTaHU3alUN
Openpaa. /lanHas cxema Obllla HEMHOTO pac-
[IMpPEHa, Y9TOOBI COCPENOTOUYUTHCS Ha pas-
TUYUSAX MEXNY GaKTHYCCKUMU U JKETaCMbI-

MU aCCOIHMALMSIMK TPYIIbI 3aHHTEPECOBAH-
HBIX CTOpOH [1].

XoTsi OOJIBIIUHCTBO MPHU3HAIOT TIpe-
UMYIIECTBA TJIO0ATBHBIX OpPEHIOB W IICH-
HOCTh Pa3pabOTKu d(P(EKTUBHBIX CTPATETHid
OpenioB [5; 6; 7], YKpemIsomux UX TI0-
0anpHYI0 UACHTUYHOCTb, MHOTHE CTaJKU-
BAaIOTCS C MpoOJIeMaMU U  CIIOXKHOCTSIMHU
KOHKYPCHIIMM HA PBIHKE. DTH CIIOXHOCTH
YCYT'YOJISIFOTCSL  TPEIIOJIOKCHHEM,  4TO
OOJBIIMHCTBO TMPEANPUATUI SBISIFOTCS pe-
ruoHanbHBIMU[ 8; 9; 10], a He roOaabHBIMH,
YTO HE CYLIECTBYET E€IMHOTO TII00aJbHOTO
pPBIHKa WM €AUHOMN I7100anbHOW CTPATErHH.
JlonoHUTEIBbHBIE UCCIEAOBAHUS C UCIIOJIb-
30BaHHEM MPUMEPOB Tiobanu3anuu OpeH-
JIOB MOTYT TMpPEIOCTaBUTh MEHEIKepaM U
yueHbIM Ooiee riy0okoe MOHMMAaHHE TIIO-
0anmpHON CTpaTeruu ympaBleHUs OpeHIOM.
B Takux JUHAMHYHBIX OOCTOSTEIHCTBAX
yopaBjieHueckass 3amada  (popmMupoBaHUs
MIPHUBJICKATEILHBIX acCOIMAIM ¢ OpeHmaMu
YCIIOKHSETCS, TIOCKOJBKY KaXkJIas U3 ITHX
Ipynn UMeeT YHHKAIbHBIA Ha0Op OXKuaa-
HUH, 9TO U OOBICHSIET aKTyaJbHOCTH JIaH-
HOU paboTHI.

MeToabl U MaTepuansbl

XKenaemble accoramuu ¢ OpEHIOM MO-
I'yT OBITh MEPEBEJCHBI B PsJl YTBEPKICHUM,
00001IaroIuUX HanOoJIee BaXKHBIC 3JIEMEHTHI
BOCIIPHSTHS, KOTOpPbIE OpraHM3alus CTpe-
MUTCS CO371aTh B CO3HAHWU 3aWHTEPECOBAH-
HBIX CTOPOH. 3aTeéM MOXHO ObLIO OBI TO-
MPOCHUTDH YJICHOB Pa3JIMYHBIX TPYIIN 3aUHTE-
PECOBaHHBIX CTOPOH yKa3aTh YPOBEHb CBOE-
IO COIJIACHS C ATHMMHU YTBEPKICHUSIMHU. BbI-
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COKOE€ COTJIaCHUe MEXIy TpylIamMu 3auHTe-
PECOBAHHBIX CTOPOH YKa3bIBACT HA BBHICOKOE
COOTBETCTBHE MEXKY JKEITAeMBIMU U (aKTH-
YECKUMH acCOIMAIlUsIMH  PYKOBOJICTBA, a
TaK)Ke Ha BBICOKOE CXOJICTBO MEXIYy IpyII-
MaMH 3aUHTEPECOBAHHBIX CTOPOH. CTaOMIIb-
HO HU3KUU YPOBEHb COTJACHS SIBIISCTCS
MIPU3HAKOM BBICOKOTO CXOJCTBA MEXKIY 3a-
WHTEPECOBAaHHBIMUA CTOPOHAMH, HO HH3KOTO
COOTBETCTBUSL MEXKIY IKEIAEMbIMH PYKO-
BOJCTBOM M (DAKTHUCCKUMHU ACCOIMAIIUSIMH.
Pasnbple ypoBHH coriacus MEXIy rpyrnmnamMu
3aMHTEPECOBAHHBIX CTOPOH YKAa3bIBAIOT Ha
OTPaHHYEHHOE CXOJCTBO AacCOIMAIMi U,
BO3MOXXHO, Ha TO, YTO OJHH aCCOIHAIHU
JIEMOHCTPHUPYIOT OOJIbIIIEE COBIMAICHUE, YeM
npyrue [8].

Boiiee xauecTBeHHBIE IMOJIXOMBI, TAKHE
KaK MYJbTUCEHCOPHAs CKYJBITYpa, BHU3Y-
QIBHBIC TEXHUKH WU 3KCIICPTHOC MHEHHE,
npejyiaraloT ropaszno Ooliee TIIyOOKoe Io-
HUMaHHUE BOCIPHATHS OpeHaa 3auHTEepeco-
BaHHBIMU cTOpoHaMH. OHH IO3BOJIIOT 00-
HapYXXHUTh JJIEMEHTHI, BBIXO/ISIINE 32 PAMKH
TOTO, YTO TpeIIaraeT UCCIIe0BAaTeNb, OHH
JAIOT TPEJICTaBICHUE 00 WCTOYHHUKE ITHX
9JIEMEHTOB, ¥ HMX MOJKHO HCCIEIOBATH Ha
MpeIMeT MX B3aUMOCBSI3U. JTO TIIyOOKOE
MOHMMAaHUE UMEET CBOIO IIEHY: MOUCK JaH-
HBIX CIIO)KEH, TpeOyeT MHOTO0 BPEMECHH U
TpeOyeT 3HAMIINUX UCCIIeI0BATEeNIeH KaK s
cOopa JaHHBIX, TaK U JJI UX aHanu3a [8].

MounnTopunr Openga Ha npumepe OOO
«YepHOroyI0BKa» ¢ MOMOLIBIO IHATPAMM
Benna

B konrtekcte crtateu [l] mmarpammbl
Benna Moryt nomMoub BBIJIETUTh U OTBETUTH
Ha pa3U4yHBbIC YIPaBICHYECKHUE BOIPOCHI,
CBSI3aHHBIE C MOHUTOPUHTOM OpeH/a 3amH-
TEPECOBAaHHBIX CTOPOH. B wacTHOCTH, 3TOT
MOAXO0J MOMOTaeT CTPATErH4eCKu OTPa3UTh
o0mye 4YepThl W pa3Iudus OTHOCUTEIBHO
JOMUHHUPYIOIIUX accoluaiuii OpeHIoB cpe-
M Pa3IUYHBIX TPYII 3aMHTEPECOBAHHBIX
cTopoH. Kaxnprii u3 cemMu U300paKeHHBIX
pa3zienoB COAEPKUT acCOLMAIMU, KOTOpPbIE
HE YINOMMHAIOTCA HU OJHOM, OJHOM WM B

JTAHHOM CiIydae 0O0€MMH TpyNIIaMu 3auHTe-
PECOBaHHBIX CTOPOH (JIOTMKA JUarpaMMbl
Benna moxeT ObITh MpUMEHEHA W K Oojee
YeM JIByM TpyIilaM 3auHTEPECOBAHHBIX CTO-
pon). Takum obOpa3zom, nuarpammbl Benna
o0OecreunBarOT MOHATHBIM CIIOCOO ompeje-
JICHUsI TOTO, B KaKOM CTCICHU >KeJIaeMBbIM
PYKOBOJICTBOM HabOp accolManuii coBIaja-
€T WIM HE COBNAJAET C acCOLMALUSIMU, BbI-
SBIIIEMBIMH Pa3IMYHBIMU TPYIIAMU 3aUH-
TEPECOBAHHBIX CTOPOH, U KaKHE acCOLMAIUU
HEXeJaTeNbHbI ISl MCHEIXKEPOB.

UtoObI 00ecreunTh 3HaYUMOE CpaBHE-
HUE accoluanui ¢ OpeHjgamu, MpUHAJIE-
JKAIIMMHU JIBYM T'PYIITIaM 3aMHTEPECOBAHHBIX
CTOPOH, OTpaHUYMM aHajIu3 MOJAMHOXeE-
CTBOM BCEX YINOMSIHYTBHIX accoluanui, a
nMeHHO 30 OCHOBHBIMH KOJAMH JIJISl KXKI0M
rpynnsl (32 — A5 KIMEHTOB, OCKOJIBKY TPU
accoruanuu cBs3anbl Ha nmo3uruu 30) [1].

DT0 MOpOroBoe 3Ha4eHHe ObUIO BBHIOpa-
HO TIOTOMY, YTO B COOTBETCTBHU C KPUTEPHU-
€M pacIpeelieHHs], UCMOIb3yeMbIM B (ak-
TOPHOM aHajn3e, OOHAPYKUBACTCS CHIKE-
HUE YHCJIa PECIOHJECHTOB, YIMOMHHAIOIIUX
CJIEIYIONIYI0O YacTyK0 acCOIMAIlI0, U TI0
COBIIAJICHUIO ATO YMCIIO COBMAJAET C JKeJa-
€MBIM PYKOBOJICTBOM YHCJIOM Ha0iroaare-
neit. Jlyumme koabt 30/32 oxBateiBatoT 80%
accoluanuii COTPYIHUKOB (4acToTa Bapbu-
pyercst oT 38% st accormaruu Ne 1 10 6%
qutst accoraru Ne 30) u 90% BBISIBIEHHBIX
accolanuii KJIIMEHTOB (4acToTa BapbUpPyeT-
cs oT 48% mist Ne 30). CrniegoBarenbHO, BbI-
00p accorualyii To3BOJSET OLICHUTh 3HAUU-
TETBHYIO JIOJIF0 PEJEBAaHTHBIX I OpeHIa
BOCIIPUSITUH  COOTBETCTBEHHO. B  o0mieit
CIIOHOCTH BBIOOpKAa KJIMEHTOB BBbI3Bala
4331 accommanmio (3905 Bxomsar B Tom-32
accornmanyu), B cpeaHeM 3,1 accoruanumu.
Corpymnukn BeBBaM 9802 accommanviv, B
cpenHeM 5,89, u3 KOTOphIX 7822 OBLIM OXBa-
yeHsl nepebiMu 30 accommarusamu. [Tomumo
CYILIECTBEHHOT'O pa3pbiBa B KOJIMYECTBE aCCO-
LUAIH, BBI3bIBAEMBIX KaX10 rpymmoi (5,9
npoTuB 3,1), 4TO, BEPOSTHO, CBSI3aHO C COOT-
BETCTBYIOLIEH WMHTEHCHBHOCTBIO OTHOIIECHUMN
C paccMaTpuBaeMbIM KOPIOPAaTUBHBIM OpeH-
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JIOM, TakXke ObUTM OOHAPYKEHBI Pa3indus B
COOTBETCTBYIOIIIEM COZCPKAHUH.

N3 30 accouuanuii, >KemaeMbIX PYKO-
BOJICTBOM OpraHu3allii, BOCEMb BXOISAT B
yucio 30 Jydmmx accouuanuii KIUEHTOB U
coTpyAHHUKOB. Ellle BoceMb AOLUIM 0 CO-
TPYIHHUKOB U €Il OJUH J0 KIHEHTOB. [[py-
TUMHU CJIOBAaMH, COTPYAHUKH BBI3bIBAIOT 00-
Jlee IIOJOBHMHBI JKEJIa€MBIX acCOIMAalUH,
KJIIMEHTHl BBI3BIBAIOT MEHEE OJHOW TpeTH.
Tpu u3 necsatu HamboJee YacThIX accollua-
IUNA KIUEHTOB (BBI3BAaHHBIX Mexay 8% u
48% KIIMEHTOB) SIBIISAIOTCA YacTbIO >Kenae-
MOH acCCOIMAaTHUBHON CETH, CPOPMUPOBAH-
HOU opranusauuen. s coOTpyAHUKOB IIATh
U3 JECSATH OCHOBHBIX acCOlManuid (yrmomsi-
HYTBIX OT 19% 110 38% COTpYIHUKOB) COOT-
BETCTBYIOT accouuanusiM OpeHja, >xenae-
MBIM PYKOBOJICTBOM.

B nomonHeHune Kk omnucaTelbHOMY HC-
MOJIb30BaHUIO JIOTUKM BeHHa MeHemKepbl
TaK)XK€ MOTYT OLEHUTh BaXXHOCTh KaXKJIOW M3
obnacteit. Hanmpumep, ecium BoceMb 00IINX
U JKeJaTeNbHBIX JUIsI pYKOBOJICTBA accolua-
nui coctaBiaoT 30 % acconmanmui KiadeH-
ToB U 40 % accouuanuii COTpyAHHUKOB, a
JIeCATh OOIIMX, HO HEXEIATCIbHBIX aCCOIU-
alui COCTAaBIISIIOT TOJBKO TOJIOBUHY 3TOTO
MpOIIeHTa, BbIBOA Oyner Oonee mHpopma-
TUBHBIM, YEM MPOCTOE CPaBHEHHUE BOCBMHU U
JIECSATh acCOIMAlUi B KaXJI0M paszene [9].

Bansinme mapkerunra B KoHTekcte B2B
Ha npoasukenue Openna OO0 «YepHo-
roJ1I0BKa»

OCHOBHBIM METOJIOM cOOpa JaHHBIX
OBUTH Ka4eCTBEHHbBIE WHTEPBBIO, MOCKOIBKY
OHH TTO3BOJIMIIA TOJIYYUTh TIIYOOKOE TIpejI-
CTaBJICHHE O CJIOXHBIX COITUAIBHBIX IPO-
1eccax M B3aUMOJCHCTBHAX, a TAKKE O KOH-
TEKCTYaJIbHBIX (PAKTOpax, KOTOPHIE MOTYT
MOBJIUSATH HA MAPKETHHT BIUSHUS B KOHTEK-
cre B2B [10; 11; 12].

B memnom BeIOOpKa BkiItOuana 22 WH-
TEPBBIO CO CTAPIIMMH MEHEDKepaMHu  TI0
MapkeTuHry u3 12 ¢upm B2B, kotopsie oT-
BEYalld 32 MAPKETUHT BIIMSIHHS B CBOCU Op-
TaHU3aIy, a TaAKXKE C IKCIEpTaMu U JUe-

paMuU MHEHUU U3 JECATH MapPKETUHTOBBIX
arentcTB. [Ipouecc orbopa nmpod M KOHTaK-
TOB MPOXOJWJ Yepe3 /IBa KIIYEBBIX ATara.
Ha nepBom sTane Oblla mpUMEHEHa LieIeBast
JOTHKa BBIOOPKH, M Ha OCHOBE O0IIEaOo-
CTYMHBIX MAaTEepUajoB (CalThl KOMIIAHUU U
COLIMAJIbHBIE CETH) OIpeleneHbl (UuPMbI
B2B u MapkeTUHTOBBIE areHTCTBA, KOTOPhIE
UCIIONIb30BAJIM  MapKeTUHI BiusHusA. Ha
BTOPOM JTale HCIOIb30Ballach BBIOOpKA,
COCTaBJIEHHAas METOJOM CHEXHOI'O KOMa.
YroObl yBEIMUYUTH Pa3sHOOOpa3ne BHIOOPKHU
U YIy4IIUTh 000011aeMOCTh HOBBIX PE3YIib-
TaToB, aBTOpPHI cTathbu [13] cocpemorouu-
much Ha ¢upmax B2B pasnoro pasmepa u3
pPa3HBIX OTpaciell W KOHTEKCTOB, HAaYMHAas
OT MaTepUaIIbHBIX MMPOAYKTOB U PEIICHUI.

Ha BTOpOM 3Tane ucnosib30Bajgoch akcu-
aIbHOE KOAMPOBaHME ISl MHTErpaluu pene-
BaHTHBIX KOJIOB B KaTeropuu 0ojee BHICOKOTO
MOpsIZIKa, 00IAAIOIINX CXOKUMHU CBOMCTBAMH
u xapakrepuctukamu. Ha stom stane cpas-
HWINCh BO3HMKAIOIIME HAEU C CYLIECTBYIO-
e JIMTEpATypoi, a TakKe HEOJHOKPATHO
YTOUHSJTUCh SMIIUPUYECKHE HUHTEPIPETALIH.
Ha »tom stane Obuia MCHoNb30BaHa MpejBa-
pHTeNbHAs CTPYKTYpa B KauecTBe OOIIETo py-
KOBOJICTBA I WH(GOPMUPOBAHHS KOAUPOBA-
HUSL M KOHIENTYyaJIbHOW Kareropusanuu. K
KOHILy BTOPOT'O 3Tana KOoAWpoBaHUs ObLIM 3a-
¢buKcupoBaHbl OOIIME WA YYaCTHHKOB O
TOM, YTO TPENCTaBIAeT COOOW MApKETHUHT
BiusiHUA B chepe B2B [14].

Ha Tperbem sTane Obula MCIOJIB30BaHA
KOMOHMHAIMS LEJIeHANPaBICHHOIO KOAUPO-
BaHUS U Kpocc-Kelc-aHalu3a, 4TOOBl BBI-
SBUTh KIIIOUEBBIE CXOACTBA U pa3Inuui
MEXIy crmocobaMu peanu3alud  KaKIon
yudacTByIoUle (pupMoi KOHUENIUN Mapke-
tunra Bnusinus B2B B cBoeit pabdote [15].

[To utoram mpuMeHeHUsI UHTYKTUBHOTO
MoAXoAa M TPEXATAIHOIO KOJUPOBAHUS B
KOHIENIINN MapKeTHUHTa C BIUSHUEM B ce-
pe B2B na npumepe OOO «YepHOroiaoBka»
ObLTM OTOOpaHBI CJEAYIOIIME TOKa3aTelH,
MaKCHMaJIbHO KOPPETUPYIOIIHE C IMPOJIBU-
*eHueMm openza (tabm. 1).
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Ta6auuna 1. [IpenBaputenpHas cxema mpolecca yrpaBieHNUs MapKETUHIOM BIUSHUS

JUTSL IPOJIBIKEHUS OpeH ia

Koppensiuus ¢ npoaBmwxeHneM OpeHaa

DTAIbl MPOTECCA U KIIOUEBHIE ACTICKTH! 000 «Yepnoromoska»| 000 «Mymnton [lapTaepey
1. IlnanupoBanue:
— MHTerpanus B 00IIyI0 MApKETUHTOBYIO CTPATETHIO v X
— IIOCTAHOBKA ILIeJIeN \% \
— onpezesieHue 3a1a4 1 QyHKIui \Y X
2. Beibop unpImroeHCEepa:
— COOTBETCTBHE OpeHIa \% \%
— KOMIIETeHIIMH HH]II0eHCepa X \Y
3. TloaroToBka W COTJIACOBAaHWE. OMPOC 3aMHTEPECO- X «
BaHHBIX CTOPOH
4. Co3maHue W JIOCTaBKa KOHTEHTA: pacHpelecHHE v X
poJeii U 0043aHHOCTEH; BBIOOP KaHAJIOB JOCTABKH
5. Ouenka:
— BBIOOp METPHK HITH KIFOUEBBIX MOKa3zaTenen adex- <
TUBHOCTH
— MOHUTOPHUHTI PE3YJIbTATOB
6. OUHAHCOBBIE PE3YIHTATHI:
— peHTabeTbHOCTh MPOIAXK \% X
— YPOBEHB IPOJIAK Ha OJTHOTO COTPYTHHKA X \Y%
— TCMIIbI POCTA V \

OO0bsicHeHHe KOppeJsiiUM MEKAY acco-
OHMalUsMH U NPOABHKEHHeM OpeHAa npHu
MOMOIIHU NMapaMeTPUYECKHX KPUTepHeB

[TapameTpuueckue KpUTEpUH TO3BOJIS-
I0T OLEHUTHh HAJINYHME B3aUMOCBSI3H MEXKIY
MOKAa3aTeasIMM M BHEUIHUM COOBITHEM Ha
OCHOBE CIy4aiHO OTOOpPaHHOM BBIOOPKH.
OaHMMH M3 CaMbIX M3BECTHBIX M 4acTO HC-
MIOJIB3YEMBIX KPUTEPUEB CTATUCTUYECKHUX
TUIoTe3 ABIAIOTCA: Kputepuid Mak-Hemapa,
G-kputepuii 3HakoB U T-kputepuit Buikok-
cona [16].

Ha ocHoBe cpaBHEHUS SMIUPUYECKOTO
3HAQUYEHHs IO KaXJAOMY TECTy C KpUTHYE-
CKUM 3Ha4yeHHeM JuIsd n-1 crtemeHeil cBoOo-
IIbl, TI€ N — pa3Mep BBIOOPKH, BBIABUTAIOTCS
JIBE TUIIOTE3bI: HYJIEBasl TUIIOTE3a TOBOPUT O
TOM, YTO BCE€ M3MEHEHHUS B BBIOOPKE HOCAT
CIIy4allHbIX XapaKTep U HE 3aBUCAT OT BIIU-
sSHUS (akTopa; aJbTepHATHUBHAS THIIOTE3a
MIOATBEPKIAET HAJINYNE B3aUMOCBSI3U MEX-
Zy TIOKA3aTeIeM U BHEITHUM BO3/IEHCTBUEM.

Hampumep, B nepBblil 1eHb uccieqoBa-
HuAg Mexay corpyaHukamu OOO «YHepHo-
TOJIOBKa» OBbUT MPOBEACH ONpPOC HA TEMY:
«Kak OHM OLIEHMBAIOT y3HABa€MOCTb M CTa-

Tyc Openma?». Ha ciemyromem stame Kax-
JIOMY OIIPOIIEHHOMY COTPYIHUKY TIpeIo-
CTaBJSUIaCh MHQPOPMAIHS, MMOCIIe Yero MPo-
BOJMJICS TIOBTOPHBIA OMpOC, THE KaKIbIH
COTPYIHUK OBLT BIpPaBe HW3MEHUTH CBOIO
OLIEHKY (Tab. 2).

Bce nanubie B Tabauie 2 ObUIH OliEHEe-
Hel o 20 6annpHOM mmIKane, rae «0» — Huye-
ro He 3Hat o OpeHne, «20» — OpeH/1 BBI3BI-
BAaeT TOJILKO IIOJIOXKUTEIbHBIE acCOIUALIHH.
[TocuntanHoe 3Havyenue (3,6) Oonble KpH-
THYECKOTO JIJIs JaHHOTO TecTa (3,8), ciemo-
BaTEIbHO, TPHHUMACTCS aJbTePHATHBHAS
TUIOTEe3a, TOBOPSIINAsl O TOM, YTO U3MEHEHHUS
B BBIOOpDKE OBUIM BBI3BAHBI BIUSHUEM
BHEIIHero (akTopa.

G-KpuTepHil 3HAKOB TIPETHA3HAYCH IS
YCTaHOBJICHHS OOIIETO HAMpaBICHUS CABUTA
HCCIIeIyeMOro TpH3Haka. Ecimu  momapHo
CpaBHHBAaeMble 3HAUEHHUS [IBYX BBIOOPOK
CYIIECTBEHHO HE OTIWYAIOTCS JPYT OT JPY-
ra, TO 4UCIO «+» U «-» OyIeT MpUMEpPHO
OJIMHAKOBEIM. Eciii 3amMeTHO mpeoOimamaror
«t» WIH «», OTO YKa3blBaeT HA MOJIOXKH-
TEIHLHOE WJIM OTPHUIIATEIILHOE JAciicTBUE (ak-
Topa. Hann4are monoXuTEeNbHBIX U OTpHUIla-
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TEJIBHBIX CIABUTOB SIBIISICTCSA NMPUYMHOM ITO-
SIBIICHUSA «THIIMYHOTO» M «HETHIIMYHOIO
CIIBHTay», T. €. YaCTO U PEIKO BCTPEYAOIIHE-
Csl MapaMmeTphl COOTBETCTBEHHO. [locumTan-
HOC 3HAYCHHUE JUIS TAHHOTO TeCTa G,y PaB-
HO KOJIMYECTBY HCTHITMYHBIX CIBUTOB. B
tabyuie 3 mpeacTaBlieHa METOIMKA OIpe-
JeJICHHs HapasjieHus casura [17; 18].

Taouauna 2. Pe3ynbpTathl onpoca

COTPYIHUKOB
Howmep uc- |3nauenue 1 = 12; 3nauenue 2 = 17
neityemoro| Mzmepenue 1 Wsmepenue 2
1 12 12
2 12 17
3 10 12
4 11 10
5 17 17
6 12 15
7 17 13
8 17 12
9 17 12
10 12 17
11 17 12
12 10 11
13 17 15
14 17 10
15 15 10
16 12 16
17 12 17
18 12 12
19 17 17
20 17 19
21 12 17
22 12 13
23 17 17
24 17 15
25 12 17
26 12 17
27 12 17
28 12 14
29 17 13
30 17 17

Bemnmunna «CaBuray» paccUMThIBAIACH
KaKk pasHuly Mexnay nokazarenamu «l10-
CJIE» n «J10». KonnuecTBO MONIOKUTEIBHO
HaIlpaBJIEHHBIX CIBUIOB paBHseTcs 11, or-
pHUILIATENBHO HAmpaBiIeHHbIX — 2. O4YeBUIHO,
YTO HETUIUYHBIMU CIIBUTAMHU SIBJISIOTCS «-»,

TUMIUYHBIMU — «+». [locunTanHoe 3HayeHHe
U1 JaHHoro Tecta Gay; = 2. Kputruueckoe
3HAQUYEHHUE ONpPEAEsAeTCS IO KPUTHUYECKOM
tabnuue G-KpuTepusi 3HAKOB TpU YPOBHE
cratuctuyeckoil 3Haunmoctu 0,05 mig n- K
cTerneHer cBoOOJbI, TJIe N — pa3Mep BBIOOP-
KH, K — KOJMYECTBO HEUTPAIbHBIX CIBUTOB.
ITo pesynbraTtam Tecta G-KpUTEpHil 3HAKOB
MO>HO CJIeJIaTh BBIBOJl, YTO MOCUHUTAHHOE
3HaYEHHE MEHBIIE KPUTUYECKOTO, HETUITNY-
HBIX CJIBUTOB MaJIO, MPeo0IaJaHueM TUITUY-
HOTO C/IBHTa HE SIBIISIETCS CIYYaiHBIM, T. €.
BBI3BAHO BIMSHHEM (QakTopa (BHEAPEHUE
accormanun) [19; 20].

Tadauna 3. Pe3ynbpraTsl mpoBeeHus TecTa
G-kpuTepuii 3HaKOB

Homep «J10» |«[IOCJIE»| Cnpuru
HaOTIOACHUS

1 12 17 +5
2 13 14 +1
3 14 11 -3
4 15 18 +2
5 16 17 +1
6 15 15 0

7 10 12 +2
8 17 18 +1
9 13 12 -1
10 15 16 +1
11 16 18 +2
12 14 17 +3
13 15 18 +3
14 11 11 0

15 17 18 +1

T-xputepuii Busikokcona sBinsercst ca-
MBIM TOYHBIM W3 TPEACTABICHHBIX BBIIIE,
TaK KaK YYUTBIBACT HE TOJHKO Ka4YECTBEH-
HbI€, HalpUMEp, HaIpaBJICHUE CABUTa, HO U
KOJIMYECTBEHHLIC M3MEHEHUS, T. €. HACKOJb-
KO CHJIBHO B TY WJIM UHYIO CTOPOHY JAHHBII
casur mpousomen. [locantanHoe 3HaAYCHHE
JUISl TAaHHOTO TEeCTa — CyMMa PAaHrOB HETHU-
MUYHBIX CIBUIOB, €CJIH, COOTBETCTBEHHO,
JJAHHOE 3HAYEHHUE MEHbIIE KPUTHUYECKOTO
JU1s n-K cTernenei cBoOObI, TO MPUHUMAECT-
cs anbTepHaTUBHAs runoresa. [IpucBoenue
PaHroB I KaKIO0T0 CABUra OCYIIECTBIISIET-
Csl TIO ONpPEACNICHUs] CPEHEro 3HAUCHUS I10-

MsBecTns HOro-3anagHoro rocygapcteeHHoro yHusepcuteta. Cepus: SkoHomuka. Coumnonorus. MeHegxmeHT /
Proceedings of the Southwest State University. Series: Economics, Sociology and Management. 2023; 13(5): 155-166



CoLmanbHO-3KOHOMUYECKOE NPOrHO3MPOBaHWe 1 MOAENMpOoBaHMe /
162 Socio-Economic Forecasting and Modelling

PAIOKOBOIO HOMEpa COOTBETCTBYIOLIETO MO-
Nyl caBura. PesynbraTsl onpoca u pacyera

T-xkpurepuss BHIKOKCOHA IpEACTaBICHBI
ke (tadu. 4).

Taouauna 4. Pezynbratel npoBeaeHus tecta T-kputepuii Buiikokcona

Howmep «JIO» «TIOCJIE» Crpur Monynu | PamxupoBanue no | IlpucBoenue
HaOIIOAeHUS CIBHIOB BO3PACTaHUIO paHros

1 12 17 +5 5 0 1 15
2 13 14 +1 1 0 2 1,5
3 14 11 -3 3 1 3 5,5
4 15 18 +2 2 1 4 55
5 16 17 +1 1 1 5 55
6 15 15 0 0 1 6 5,5
7 10 12 +2 2 1 7 5,5
8 17 18 +1 1 1 8 5,5
9 13 12 -1 1 2 9 10
10 15 16 +1 1 2 10 10
11 16 18 +2 2 2 11 10
12 14 17 +3 3 3 12 13
13 15 18 +3 3 3 13 13
14 11 11 0 0 3 14 13
15 17 18 +1 1 5 15 15

Pe3ynbTaTtbl U X 06CyXAeHue

[To uToraMm BhbIIIETIEPEUUCIICHHBIX pac-
4eToB OBUTA CO3/JaHa BEKTOPHAs IIKaa,
OLICHMBAIOIIAsl U3MEHEHHE YKOHOMHYECKOTO
noreHnuana kKommanuu 1o 100-0amasHOM
mkane. Ilapamerpsl, BIusgIOIMIME HA TMPO-
NBIDKEHHE OpeHJa, Takhue Kak pPeHTaleb-
HOCTb MPOJAX, YPOBEHb MPOAAXK HA OJHOTO
COTPYIHHUKA, TEMIBI POCTA, BHEIPCHHBIE
accollMaIliy, YBEIMUNBAIOT y3HABAEMOCTh U
MOJIOKUTEITHFHO BIIMSIOT HA M3MEHEHHE KO-
HOMHYECKOT0 OTEHIIMaIa KOMIaHUH.

[lepBbIii 3Tanm moapaszymeBaeT coOoM
UCXOJHBIC TaHHBIE 0€3 KaKuX-TH00 U3MeHe-
HUM, BTOPOHl 3Tam — uU3MeHeHue (hUHaHCO-
BBIX TMIOKa3aTeneil, TakuX Kak pPEeHTa0eNb-
HOCTPH MPOJIAK, YPOBCHB MPOJIAX HA OJHOTO
COTPYJIHUKA U TEMIIBI pOCTa KOMITAaHUH, TPe-
THUH dTan — J00aBJIEHUE accolMalldi, dei
BKJIaJ] YK€ OBbUI MOATBEPKACH MapaMeTpH-
YECKUMU KPUTECPUSIMHU.

Jlns  obmiero MOHUMaHUS KapTUHBI
HEOOXOJIMMO TIOCTPOUTH OJIOYHBIE JHa-
rpaMMBbI, KOTOpbIE, KaK W THCTOTPaMMBbI,
JAf0T BH3yalbHOE IMPEICTABICHUE O pac-
Mpe/ieJIeHNH, HO UCTOIB3YIOT MHON CIOCco0
rpaduieckoro oroopakenus. biounas nua-
rpaMMa He COJIEPKUT MENKHUX JIeTalel, 4To

MO3BOJISIET OXBAaTUTh BCIO KAPTHUHY B LIETIOM
U CpPaBHUBATh HECKOJBKO TPYII YUCEN, HE
B/IABAsICh B JICTAIM KaXJ0i U3 rpynmn. bioy-
HbI€ THCTOIPAMMBI JJisi BCEX TPEX HTAloB
npeJicTaBlIeHbI HIKE (puc. 1).

XOTs 3Tan nojJ HOMEpoM 3, CBSA3aHHBII
¢ poOaBlleHHMEM accolyanuii, UMeeT Hau-
BBICIIEE 3HAYEHHE SKOHOMUYECKOIO MOTEH-
1[Maga, BOZHUKAET BOMPOC, 0OYCIOBICHO N
3TO CIly4alHBIM OTOOpPOM WIM HET JTHX
KOHKPETHBIX KOMIOHEHTOB. [[1s1 oTBeTa Ha
3TOT BOIPOC HEOOXOAMMO OIICHHTH JIBa OC-
HOBHBIX MCTOYHHKA BapHallUUd — MEXIPYII-
MOBasi Bapualys U BHYTPUTPYIIIOBAsI.

[Tocuntannoe 3nauenue F-tecra Ouiie-
pa > Fxp (3,165), cnenoBaTenbHO, ACHCTBH-
TEIHHO MPUCYTCTBYIOT PA3JIMYMS B UCCIICTY-
eMBIX BBIOOpKAaX, IMOATBEP)KAAIOIINE 3aBU-
CHUMOCTD TIOBBIIIIEHUST Y3HABAEMOCTH OpeH/a,
3a BHEAPEHUs] acCOLUAUi JUIsl 3aMHTEPECO-
BaHHBIX CTOpoH. [lo mTOramM mpPOBEIECHHBIX
WCCIIEIOBAaHUI MOXHO C/€NaThb BBIBOJ, YTO
BHEJIPCHUE acCOIMAIN 3aMHTEPECOBAHHBIM
CTOPOHAM  JIEUCTBUTENBHO  CKa3bIBAETCA,
MIpUYEM TOJIOKUTEIIFHO, HA MHEHHUE U TIPEJI-
CTaBlieHHE JOfiell 0 OpeHJe, YTo HempeMeH-
HO CKa3bIBAECTCS HA €ro Y3HaBa€MOCTH, a
CJIeIOBATENIbHO, TPOJIBUKEHUH TOBApA.
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Puc. 1. brioyHble gnarpaMmmbl pacnpegeneHns AaHHbIX

BbiBoAabI

HccnenoBaHue UMeeT BaKHbIE MOCIE]-
CTBHS 111 OpEHI-MEHEPKEPOB, OTBETCTBEH-
HBIX 32 acCOLMaluU OpEHJ0B U YIIPaBICHUE
KaIluTaIoM OpeH/Ia: MEeHEHKEPHI JTOJDKHBI He
TOJIBKO COCPEIOTOUYMTHCS Ha aCCOLMALMAX
OpeHza ¢ KIMeHTaMH, HO U PacIIupUTh CBOE
BHUMaHME, YTOObI YUUTHIBaTh BCE COOTBET-
CTBYIOIIME 3aMHTEPECOBAHHBIC CTOPOHBI B
CBOUX YCHJIMSIX 110 CO3JaHUIO U MOHUTOPHH-
ry Openna. Ilocie mpuHATHS pewieHHs o
TOM, KakKM€ 3auHTEPECOBAHHBIE CTOPOHBI
SBIISTIOTCSL HanOoJiee BaKHBIMU ISl OpeHna,
HE00X0AUMO H3YYUTh (aKTHUYECKUE acco-
[MAlUU 3aMHTEPECOBAaHHBIX CTOPOH C OpeH-
7IOM, HampHMep, ¢ MOMOIIBI0 ompoca. M3yde-
HHE JKeJaTeIbHBIX U MEHEE JKeNaTeIbHBIX IS
PYKOBOJICTBA accolualuii ¢ OpeHaaMu, mpu-
CYTCTBYIOIIIUX CPEH PA3JIMYHbIX TPYIIT 3ahH-
TEPECOBAaHHBIX CTOPOH, OOECIEUYMBAET PYKO-
BOJICTBO CHCTEMOH DPaHHETO Mperynpexe-
HUS, TIOKa3bIBAfOLIeH, ObUIM JIM YCHIIUS TIO
YIpaBJIeHUIO OpPEH/IOM YCHEIIHBIMHU MIIM BOC-
npusitTie OpeHIa M3MEHseTCS B PYroM H B
KOHEYHOM MTOT€ HeXKellaTeIbHOM HarpaBJie-
HUM. B [omoNHeHWe K OmnmcaTelbHOMY WC-
MOJIb30BAaHMIO JIOTUKK BeHHa, Kakue accoru-
alMyl TIPUCYTCTBYIOT B KaKJIOM CErMEHTE
auarpammbl BeHHa, MeHeDKephl TakKe MOTYT
OLIEHUTh BaAYKHOCTb KAXKJOM U3 o0sacTeil.

MapKeTuHT BIUSHHS — 3TO OBICTPO
pa3BUBarOIIAsicsi, HO JI0 CHUX MOp OTHOCH-
TEJIbHO MaJIoOW3y4eHHasl MpaKTUKa yrpaBiie-
HUsg Ha peiHKax B2B. Hecmotps Ha pacry-
11ee KOJIMYECTBO UCCIIEOBAHUI MapKeTHHTa
BIMSIHUSA B LEJIOM, OHM IIOYTH TMOJHOCTBHIO

COCPEIOTOUEHBl Ha MOTPEOUTENBCKUX PHIH-
KaX, OPUEHTHUPOBAaHHBIX Ha MpPOIAYKT pe-
KJIAMHBIX aKLUUSAX B COLMAIBHBIX CETSX, a
TaK)ke 00 OTHOILEHUU U MOBEIEHUM IOTpe-
outenel, 4YTO JaeT JMIIb OTrPaHUYEHHOE
IIpeJICTaBlICHUE 00 OpraHU3alMOHHBIX IPO-
eccax M YHHUKAJIbHBIX XapaKTepUCTUKaX
BIIMSITEJIBHOIO MapKeTUHIa Ha pbiHKax B2B.
Ha sTom (hoHe nmpuMEHEeHHOro UHyKTHUBHO-
ro MOAX0/1a U TPEXATAITHOI0 KOJUPOBAHUS B
KOHIICTIIIUM MapKETUHTa C BIUSHUEM B ce-
pe B2B na npumepe OOO «YepHoroaoBka»
ObUIM OTOOpaHBl CIIEAYIOUIME MOKa3aTelH,
MaKCHMaJIbHO KOPPETUPYIOIINE C IPOJIBU-
KEHHEM OpeHJa: peHTa0eNbHOCTh MPOAAK,
YpOBEHb MPOJAaX HA OJHOTO COTPYIHUKA,
TEMIIbl POCTa KOMMAaHHUU (M3MEHEHHUE 3KO-
HOMHUYECKOTO MOTEHITHAIA).

[IpoBepkn Ha TPUCYTCTBHE KOPPEIs-
[IUU MEXJly acCOLUUAlUsIMU U MPOJBUKEHU-
eM OpeHaa ObLIM OCYIIECTBJIEHBI IMPH IO-
MOIIM [apaMEeTPUUYECKUX KpPUTEPUEB, YTO
TAaK)KE II0Ka3aj0 HaJIM4YUE B3aUMOCBS3H
MEX/y MHEHUEM OIPOIIEHHBIX COTPYIHHU-
KOB IIOCJI€ BHEAPEHUS JOINOJHUTEIbHON
nH(pOpMallMU C Y3HaBa€MOCTBIO, a CIe0Ba-
TEJNbHO, C TpojaBMXeHHeM Openpa. Ha ko-
HEYHOM 3Tarle UCClIeJOBaHus OblT IPOU3Be-
JIEH JTUCIEPCUOHHBIN aHAIN3 C LEJIbI0 JJOKa-
3aTeIbCTBA PA3IUYUs B HCCIEIYEMbBIX BBI-
OOpKax «I10» M «I10CIIe» BHEJPEHUS acCOIlH-
anuil U u3MeHeHUs (PMHAHCOBBIX IOKa3aTe-
neii. Bce 3TO, Kak 0Ka3aiaoch, JEUCTBUTEIb-
HO CIIOCOOHO M3MEHHUTh IOHUMaHue 0 OpeH-
ne, T. €. TMOBBICUTh CIIOCOOHOCTH JUISL MPO-
THO3MPOBAHUS €r0 MPOJABUKECHHUS.
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